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The information contained in this document is for general informational purposes only and does not constitute an offer, 

solicitation, invitation or recommendation to subscribe for or purchase any securities, or other products or to provide 

any investment advice or service of any kind. This document is solely intended for distribution to and use by 

professional investors. This document is not directed at, and is not intended for distribution to or use by, any person or 

entity in any jurisdiction or country where such distribution or use would be contrary to law or regulation or which would 

subject BC Group  (“BC Group or the “Group”) to any registration requirement within such jurisdiction or country.

This document contains forward-looking statements which are based on the current expectations, estimates, 

projections, beliefs and assumptions of BC Group about the businesses and the markets in which it and its 

subsidiaries operate. These forward-looking statements are not guarantees of future performance and are subject to 

market risk, uncertainties and factors beyond the control of BC Group. Therefore, actual outcomes and returns may 

differ materially from the assumptions made and the statements contained in this document.

Although the information contained in this document is obtained or compiled from sources believed to be reliable, BC 

Group does not guarantee the accuracy, validity, timeliness or completeness of the information or data for any 

particular purpose, and shall not accept any responsibility for, or be liable for, errors, omissions or other inaccuracies in

the information or for the consequences thereof. 

The information set out in this document is provided on an “as is” and “as available” basis and may be amended or 

changed. It is not a substitute for professional advice which takes account of your specific circumstances and nothing 

in this document constitutes legal advice. BC Group shall not be responsible or liable for any loss or damage, directly 

or indirectly, arising from the use of or reliance upon any information provided in this document.
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A Look Back at 1H2023

BTC Reaches 52 Week High Positive Sentiment



Feb.

SFC publishes Consultation Paper on 
proposed regulatory requirement for 
VATPs and VASPs. OSL backs 
Regulatory Framework.

March

HKMA said it expects banks to work with 
properly licensed crypto firms to help 
them open bank accounts.

May

SFC releases the conclusion 
to the consultation paper.

July

HK government announces the 
formation of Web 3 task force, led by the 
city's Financial Secretary Paul Chan, 
and allocates 50 mln HKD.

Aug.

OSL granted uplift in 
licenses to offer retail 
services. 

HK Progresses as a Hub
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Hong Kong | Singapore Global Reach

Digital assets SaaS business

Prime Brokerage

Custody

Exchange

Digital assets Markets business

Scalable, Interoperable Core Trading Platform
Upfront fees and recurring revenue stream 

Other business

FinLink: Core product platform

Corporates

Banks Retail

BC Technology Group Business Structure

Asset 
managers/ 

funds

• Brokerage
• Liquidity
• APIs
• Compliance
• AML/KYC
• Wallets
• Segregated 

accounts

• Exchange
• Custody
• Coin purity
• PMS
• OEMS
• Reporting
• Transaction 

monitoring
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Group Financial Highlights



OSL Digital Asset Platform

NOTE: Prime brokerage business revenue is reported as adjusted non-IFRS income



Trading Volumes



Financial Review (HKD’000)
1H2023 1H2022

Adjusted non-IFRS income from digital assets and 
blockchain platform business (“DA business”) 67,142 104,902

Net gain/(loss) of digital assets used in facilitation of 
prime brokerage business and net fair value loss on 
digital assets 38,075 (99,265)

IFRS income from DA business 105,217 5,637

Rental income from business park 21,174 22,661

Total Group IFRS income 126,391 28,298

Cost of revenue (10,530) (12,161)

Selling expenses (24,544) (21,812)

Administrative and other operating expenses (169,868) (333,464)

Provision for impairment losses, net and finance costs, 
net (6,051) (11,384)

Share of net loss of an associate (9,544) (9,655)

Other income and gains, net 1,745 49,780

Net loss before income tax (92,401) (310,398)
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OSLDS Granted 
Uplift in License

New omnibus 
agreements and steady 

SaaS Rollout
New AI Initiatives

In August, OSL received an uplift to its 

existing license from the SFC. Effective 

immediately, OSL can offer retail investors 

the ability to register on its platform and 

buy/sell digital asset products, starting 

with the popular cryptocurrencies Bitcoin 

and Ethereum.  

OSL’s collaboration with Interactive 

Broker went live and entered into 

agreement with Victory Securities, and 

Arta Techfin, while also seeing growth in 

its existing SaaS business clientele.

In March, OSL launched its company-wide AI 

initiative. Staff are mandated to understand and 

implement the latest AI technologies. 

Key Business Updates



OSL Opens Up To Retail in Hong Kong

Upon receiving uplift in license, OSL has started to onboard retail 
investors through our new website and user interface:

• After three years of 
endeavour, OSL was the first 
to receive Type 1 and 7 
Licenses in HK, and  first 
ones to receive uplift for 
retail services

• In similar jurisdictions far 
fewer licenses were released 
and slower than anticipated

• Currently one of two fully 
licensed platforms



1,400 110 1,700 4.5 T 8
%Type 1 licensed 

securities
Banks engaged in 

brokerage activities
Licensed fund 

managers
AUM Of assets allocated 

to alternatives

OSL has a proven history of servicing institutional clients with it’s SaaS and technology offerings - a collection 
of (SOC2 certification imminent) proven offerings with white glove service levels, almost unique in the 
industry.

Its other method of servicing the institutional financial services segment is through its omnibus model - a rich 
set of API and sub account features on it’s quality licensed platform, catering to the front to back needs 
sophisticated institutional operations.

These two offerings have now been combined, with a single team servicing institutional clients, a quality 
offering to meet their technology and digital asset trading needs.

With Hong Kong’s recent opening up to retail investors (and OSLs) subsequent uplift, the opportunity is 
significantly larger, as OSL’s clients gain the ability to service their retail client base, with subsequent trading 
and custody through OSLs licensed service.

Institutions
Private Investors

Retailers

Growing via Omnibus and SaaS Synergies



OSL Launches AI Bot

The new AI initiative features machine learning algorithms and large language model (LLM) technology to 
automate OSL’s services, from onboarding to support, compliance, quotations to execution. It also uses 
historical activity coupled with market events for propensity modelling, to predict and suggest likely actions for 
customers. The first release, AI support and marketing, is now live.

• > 95% questions 
answered by bot

• Support popular 
languages

• Integration to 3rd party 
applications coming 
soon



STO Remains a Key Strategic Initiative

A regulated offering of securities backed by real assets using blockchain technology

The Potentials of STO’s:

“The next generation for markets, the next generation for securities, will be tokenization 
of [assets]” – Larry Fink, BlackRock CEO
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